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Financial highlights

Revenue down 41% as elective surgery postponed across global market
Recovery in second half - up 44% on H1
Underlying gross margin improved 110bps to 44.4% of revenue

OPEX reduced and CJRS! relief obtained in mitigation

Adjusted EBITDA loss of £0.66m; returned to breakeven during HY2
Adjusted LBT of £1.61m, in line with management expectations
Increased bank facilities and equity fundraise completed

Net cash inflow from operations of £1.04m (2019: £0.59m)

Year end net cash of £3.1m; headroom of £5.78m

Surgical
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Operational highlights

Strong financial platform
Protected core skills and capabilities throughout pandemic
Streamlined and improved operational and regulatory processes

Reinforced international distribution partnerships

Broad international engagement provides diversification of risk effects

Environmentally sustainable product ranges gaining market share in UK and
overseas

Successful UK launch of Cellis Breast Pocket range in Q4
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Company overview

Specialists in the design, development and manufacture of creative solutions for minimally invasive
surgery (MIS) - well established techniques allowing for better patient outcomes and shorter hospital stays

The Sl product portfolio, including access devices and laparoscopic instruments, have applications in all
MIS procedures across Bariatric, Colorectal, Gynaecological and Urological surgery

Proprietary technology (32 live patents with 4 pending), rigorous quality controls and robust regulatory
processes

Market leaders in Resposable™ systems (part re-usable, part disposable): economically and ecologically
beneficial

Pioneered the development of Flex technology which enables surgeons to overcome the challenges of
tissue retraction in MIS

Additional 3rd Party Products sold in UK have applicationsin Reconstructive and RoboticSurgery
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Revenue Analysis
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* HY2revenue averaged 70% of HY2 19
* Averagingaround 70% on prior year in HY2
*  Currenttrading-revenue up 11% on prior YTD
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Revenue by territory

(« HY2 revenue up 44% from HY1 £3.74m (H1:£2.59m) ) S

UK and US markets recovering Half year comparison £'m
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Gross Margins

Gross Margin analysis 2020 2019 Gross margin analysis 2020 £'000
I - -
120

10.73
Cost of Sales (3.52) (6.08)
Underlying Gross Margin 4.65

43.33%
(0.32)
4.3
40.37%

Bl Contribution Margin

@ Cost of Sales

[l Net Cost of Manufacturing

CJRS

B Non-recurring costs

Improvements in underlying gross margin

Net cost of manufacturing significantly higher due to the reduction in factory activity

£0.4m of additional costsincluded relatingto CJRS?! (offset in other Income) and non-recurring Covid-related
stock provisions

Resumption of factory activity in the current year

1 CJRS-Coronavirus Job Retention Scheme



Operating Expenses

. :

- T ewlem Underlying Operating Expenses £'m
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2019 CIRS Holiday pay Cost savings 2020

B Increase Decrease M Total

* Underlying Operating Expenses reduced by £0.34m

* CIRS ( offset in other Income) and non recurring/non cash costs relating to holiday pay accounting for £0.40m
e Circa £0.3m in savings from salary reductions and travel and marketing expenditure

e Current year operatingexpenditure expected to be slightly higher than 2019 with additional investmentin

product developmentand sustainability

9 1 Operating expenses excluding depreciation and amortisation, impairment of intangibles, exceptional costs and share based payments



Net result

Half year comparison 2020 £'m
- em[ em|
AdjustedEBTDA | (0.66)| 145 000 |
10.20 s i
[Adjusted Operating (Loss)/Profit | (1.47)] _ 0.54]
(0.14)_(0.16) 10.40

-0.60

-0.80

-1.00

@ Adjusted EBITDA @ Adjusted LBT

e Adjusted EBITDA loss of £0.66m with significant improvement from HY1

* HY2includes £0.2m of non-recurring/ non-cash Covid-related items, resulting in underlying EBITDA break even
* No further non-recurring items anticipated

e Adjusted loss before taxof £1.61m

e Current year expected to be profitable at adjusted EBITDA level from Q2

101 Amortisation excluding amortisation of acquisition related costs of £0.16m



Financial Position

]
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s/ \\orking Capital
| 059 )
Totalworking capital | 163]  3.62
Cash & equivalents |  528] 12|
Lease obligations '

1 Lease obligations transferred from IFRS16 excluded in the adjusted net cash

11

~

Inventory £2.17m, depletion of stock holdings to
release cash

Debtors £0.96m, significant decrease due to
revenue levels, effective credit control

Trade Creditors £1.45m, continue to be managed

and controlled
Cash balance including RCF —headroom of

\
£5.78m

Bank borrowings £2.18m (incl £1.5m CBILS loan)
Cash generated from operations £1.07m

Placing net proceeds of £2.05m

Adjusted net cash £3.1m

%

Increasein
working capital
as revenue
grows

Investmentin
Capital
expenditure
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Opportunities in post COVID world

Anticipate strong recovery as elective surgery backlog tackled
Increasing focus on sustainable solutions to plastic waste
Expanding our product range

Strengthening our international network

Operational agility

Innovations in surgery through 379 party partners

~N
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UK Market in a post COVID world

* UK saw strong rebound in Q3 following first
wave, sustained to YE
* Sales impacted, to a lesser extent, by 2" wave UK Sales — Monthly Trend

* UK business in strong position for recovery
= Significant backlog of patients awaiting surgery,
estimated between 8.4m* and 10m**
= Well positioned with converted wins and
pipeline of evaluations
= NHS adoption of sustainability agenda
including published net zero carbon targets
= Strengthening Partnerships
» New 3-year distribution contract with
Microline Surgical Inc
» Building UK sales structure for
DistalMotion (Dexter Robot)
» Additional 3" party opportunities

Jan Feb Mar Apr May Jun Jul Aug Sep Oct Nov Dec

N 0019 w2020 e=—2019 Ave

Outlook positive as key initiatives take hold SUI'glcal

ici i *Kings fund
» Anticipate strong resumption from Q2 onwards o Innovatlons
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US Marketin a post COVID world

USA impacted by COVID but stable rebound
Change in distribution channels and US Customs
issues impacted sales in December

Reshaped routes to US market:
Adler Instrument Company (AIC)
= Scissor and Flex Instruments
=  Provide nationwide US coverage
= Highly motivated sales channel
= Key GPO relationships
Microline Surgical Inc (MSI)
= Elite Access Devices
= Leveraging longstanding MSI relationship
= US direct sales organisation with
established complementary business in key
accounts
= Shared Resposable™ Ethos

Strong start to 2021

USA Sales — Monthly Trend
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APAC Markets in a post COVID world

-

 APAC performed consistently, primarily Japan.
* Revenue up approx.50% over prior year

* Strong and effective partnerinJapan

* Environmental message havingimpact AUS/NZ
e Significantopportunitiesin region

\_

Strong start to 2021

APAC Sales — Monthly Trend

Oct Nov Dec
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EU & RoW Markets in a post COVID world

/ o . \ EU Sales
* EUsales remaininconsistentas struggles

managing COVID persist
* BENELUX positive start to 2021

Outlook uncertain in H1 but anticipate a
robust return in H2 notwithstanding ongoing
COVID concerns

\_ /

Rest of the World visibility remains problematicand unlikely to change in short term
Israel and Canada are performingwell and growth anticipated

Jan Fab Mt ar Apr May  Jun Juil fug  Sep Oet Moy De

01 Z0Z0 2019 fve
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ROGUCE DIASTIC (i ot ™ nems
waste by 83%* L.nSwT
nesent o 52 plastic bottles, per surgery

“i2 Do elvver st et from mcrerstion

The NHY partarme 200 \aparoacope cAsleryitect cevy oper ot e

vog P 1he NHS would aquets to 3 6 m'lllon bOttleS

U elemental

“It's right that the NHS and our
suppliers should join the
national campaign to turn the
tide on plastic waste. Doing so
will be good for our
environment, for our patients
and for taxpayers who fund our

In the US, iLis estimated that NHS.

20%-33% of all hospital , , .
waste is generated by the Simon Stevens, Chief Executive
operating theatres anda of NHS England

single operation can generale
more waste than a family of
four produces in one week, **

* Wastage of supplies and drugs in the operating.
Esaki RK, Macano A. 2009. s.I. - Medscape
Anesthesiology 2008, 2009.

FOR AGREENER



Sustainability Programme — Published Paper

CENTRE for
SUSTAINABLE
HEALTHCARE

nspire * empower * transform

Environmental impact and life cycle financial cost of hybrid (reusable/ single-use) instruments
versus single-use equivalents in laparoscopic cholecystectomy

4 ) 4 )
LCA Carbon footprint of hybrid device (Resposable™) is less - That’s the equivalent of over ’;;LO metrics tons of plastic waste
th ter of Single Use devi . . . L :
_ an a quarter of single Use devices ) Equivalent CO2 of 1.2 million miles in a standard family car
é ) é )
R le™ i ff i f % wh —- _
esposable™ devices offer a cost saving o o;/er 50% when — Saving to NHS of £11m pa*
compared to Single Use Device
\. J . J
4 N
Conclusion
“Adoption of hybrid laparoscopicinstruments could playan important role in meeting carbon
L reduction targets for surgery, and also save money. - )
*Results are based on NHS adopting Resposable™ devices for all Laparoscopic Cholecystectomies procedures Surglcal
19 Innovations



Sustainability Programme — Activity 2021

o Royal College
OOOOOOO of Su

e () elemental NIHR | &5 mm
;;;;;;;;;;;;;

(Launched in conjunction with RCS\
England and Scotland, CSH, NIHR
and CSH

A platform to promote initiatives
aimed at reducing the plastic

INHS]|

Delivering a ‘Net Zero’
National Health Service

\waste inthe OperatingRoom (OR)j
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4 )

NHS to be first healthcare provide
to be Net Zero by 2045

NHS Trust Sustainability teams

now proactively seeking solutions

Sustainable
Healthcare
Coalition

-

Working with MRI as a case study

in conjunction with NHSSC to
provide a template for cost

effective and sustainable options

\_

~N

in the OR

J
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Sustainability Programme Driving UK and International Sales

21

[ Globally COVID slowed speed of evaluations ]

/ United Kingdom

* 3 major University Hospitals converted

e 12 Evaluations in progress or about to start once
elective surgery resumes

e UK Private Hospital Group restarting regional
evaluations 15t April

~

-

\_

International

EU utilising sustainability as a USP with positive
campaigns in BENELUX and France.

Japan, Canada, AUs/NZ and Israel embracing
sustainability with positive results

USA Elite evaluations in major GPQO’s
* First hub roll out despite COVID

~

/
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Strategic NPD Opportunities

 Defined Regulatory pathway under MDD

Phase 1
 Immediate market opportunity
e Condensed development process

* Keyfor US and Japanese market
* Growingtrendfor 5mm Laparoscopy and adoption of inserting primary port under
direct vision 2
Logi Dissect, Grasp and Flex 2
*  Relaunch of low cost Resposable™ dissector and grasper to complete Logi Range
*  Re-engineered to allow adoption in wider range of procedures Y

/ YP 5mm XL Valve \ )
*  Accommodate new generation of Energy Devices and general adoption of large - Q
diameter Instrument ~ é., )
*  Address nuance of USA market 2
e Allow introduction of 5mm Optical Trocar 4 / 0
5mm Optical A

10/12mm fully disposable
\Finalise SU options for key markets / Surglcal
. Innovations



Strategic NPD Opportunities

Phase 2
e Market Innovations
 Extended Regulatory pathwayunder MDR

( Existing llluminno™ Design \ [ \

Illuminno™ Platform

Eisenhammer Rectal Retractor & Breast
Retractor
e Redesign in Resposable™ configuration

Exploring opportunities for a multi-application
lllumination device to compete with market
developments

- O\ J

v
—

| <)l |
— S¢@ © Sugcal

N o Innovations




24

Strategic Distribution Opportunities

( Dexter Robot \

* CE Certification awarded in December 2020
» Devices expected to become available in H2
2021
» Expected 2 devices placed in 2021
» Elemental building order pipeline

{ Clinical and sales team being recruited j

Gynae-Oncololgy
Mout Uterine Manipulators
T-lift in-situ retraction device

Breast Reconstruction

/ Enhancing Womens Health Portfolio

\ Cellis Breast Pocket & Cellis Breast ADM /

~N

L]



Operational

4 N em )

Manufacturing
*  Onerous Regulatory Audit Program

Efficiency Program e  Continuation of QMS streamlining
e Automation platforms in Scissor line e MDR Pathway
and Packing room « 1stdevice (Class I) MDR approved by
May 2021
Refurbishment program e Completed PMA for Fix8

* Assemblyand Clean Room
* Facility in general

\_ O\ _/
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OEM

Medical
Initially impacted by COVID
Seeing a return to forecasting and growing demand
Building relationships with New Partners
Leveraging expertise in Instrument design and manufacture to support robotics

AMS
Fix8 sales impacted by reduction in Elective Surgery
2021 seeing increasing demand
Completed PMS support for 510(k) application for planned submission in 2022

Industrial (Aviation)
Severely impacted by COVID and subsequent travel restrictions
Unlikely to see resumption in 2021

/
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Summary and Outlook

27

Positive start to 2021 despite ongoing COVID challenges
Buoyant order and forecasting schedule from Q2
Strong NPD Pipeline for delivery in 2021

Ongoing investment in R&D

Stable financial platform

Well positioned for recovery and growth

Strengthened Partnerships in USA

\




28

Income Statement

Revenue

Cost of sales

Gross profit

Other operating expenses

Other Income

Adjusted EBITDA

Amortisation of intangible R&D costs

Depreciation of tangible assets

Adjusted operating (loss)/ profit

Exceptional items

Impairment of intangible R&D costs

Amortisation and impairment of intangible acquisition costs
Share based payments

Operating loss

Net finance costs

Loss before taxation

Taxation charge/(credit)

Loss on profit attributable to shareholders

Adjusted EPS *

* Adjusted EPS excluding amortisation of acquisition related costs(£0.16m), impairment ofintangibles (£1.31m),

exceptional costs(£0.11m) and share based payments (£0.12m)



29

Cashflow
Statement

Cash flows from operating activities
Operating loss

Depreciation & amortisation
Impairment of Intangibles

Other

Working Capital

Cash generated from operations
Taxation received / (paid)

Interest paid (net)

Net cash generated from operations
Cash flows used in investing activities
Capex on tangible FA

Capitalised development costs

Cash flows from/(used in) financing activities
Issue of equity

Bank loans

CBILS

Repayment of lease obligations/other

Net change in cash & equivalents
Adjusted Net cash
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Disclaimer

This presentation (the “Presentation”) has been prepared by Surgical Innovations Group plc (the “Company”) forinformation purposesonly. By attending this Presentation or by reading the Presentation, you agree to be bound by the following conditions.
This Presentation is preliminaryand does not, andis notintended to, constitute or formpart of any offerorinvitation to sell orissue, any offer orinducement orinvitation orcommitmentto purchase orsubscribe for, oranysolicitation ofanyofferto
purchase orsubscribe for, anyshares or securities inthe Companyoranyotherentitynorshallit,oranypartof it, northe fact ofits distribution form the basis of, orbe relied on in connection with oract as anyinducement to enterinto, any cantract or
investment decisioninrelation thereto.

The information contained in this Presentationis inside information (for the purposes ofthe Criminal Justice Act 1993 ("CJA") and the Market Abuse Regulation (Regulation (EU) 596/2014) ("MAR")). Accordingly, be haviour by the recipientin relationto the
information contained inthis Presentation may constitute the offence of insider dealing within the meaning of the CJA or market abuse withinthe meaning of MAR. In particular, the recipient may not deal in the Company’s securities or encourage any
otherpersonto dealin the Company's securities until such information ceasesto be inside information. The information containedin thisPresentation is subject to change and you maybe provided withanamended and/or updated version ofthis
Presentationata later date.

NpluslSinger Capital Markets Limited whichis authorised andregulatedinthe United Kingdom bythe Finandal Conduct Authority,and Nplus1 Singer Advisory LLP (together, "N+1 Singer"), is acting solelyand exclusively forthe Company, and forno one
else, inconnection with the matters referred to in this Presentation, and will not be responsible to anyone otherthan the Company for providingthe protections afforded to clients of N+1 Singer nor for providing advice in relation to any matterreferred to
in, orthe contents of, this Presentation. N+1Singer hasnotauthorised the contents of, oranypart of, this Presentation.

This Presentation is being deliveredandis directed at persons located and resident inthe United Kingdom who are: (a) "qualified investors" within the meaning of Article 2(e) of the Prospectus Regulation (EU) 2017/1129; and (b) persons as is described in
Article 19(5) (Investment professionals) or Article 49(2) (High net worth companies, unincorporated associations etc.) of the FinancialServices and Markets Act 2000 (Financial Promotion) Order 2005 or persons to whom this Presentation may otherwise
lawfully be distributed. Itis a condition ofyou receivingthis Presentationthatyouare sucha person, and persons who do not fall within such descriptions maynotact uponthe information containedinit. This Presentationis not to be disclosed to a ny other
person orusedforanyotherpurpose. No other person mayattend the Presentation orshouldact orrelyon this document and persons distributing this document must satisfy themselves that it is lawful to doso.

This Presentation does not constitute an offer of securitiesforsale in the United States of America (the "United States") orinanyotherjurisdiction where itis unlawful to do so. This Presentationis not for use in the United Statesotherthan pursuantto an
exemption from registration underthe U.S. Securities Act of 1933, as amended and neither this Presentation noranycopyofitmaybe (a) taken ortransmitted into Australia, Canada, Japan, the Republic of South Africa orthe United States (eacha
“Restricted Territory”), their territories or possessions; or (b) distributed to anyindividual outside a Restricted Territory who is a resident thereof inanysuch case forthe purpose of offer for sale or solictation orinvitationto buyorsubscribe for, any
securitiesorinthe context where its distribution may be construed as such offer, solicitation orinvitation,inanysuch case exceptincompliance with anyapplicable exemption. The distribution ofthis Presentationin orto persons subject to other
jurisdictions maybe restricted by law and persons into whose possession this Presentation comes should inform themselves about, and observe, any such restrictions. Anyfailure to comply with these restrictions may constitute a violation of the laws of the
relevantjurisdiction.

This Presentation contains forward-looking statements that express expectations of future events or circumstances, and actual results, outcomesand developments may differ materially from those expressed orimplied by these statements. These forward-
looking statements are statements regarding the Company's intentions, beliefs or current expectations concerning, amongother things, the Company's results of operations, financial condition, prospects, growth, strategies and the industryin which the
Companyoperates. By their nature, forward-looking statements involve risks and uncertainties because they relate to events and depend on circumstances that may or maynotoccurinthe future and maybe beyond the Company's ability to control or
predict. These forward-looking statements speak only as of the date of this Presentation and neither the Company, nor N+1 Singer, nor any of their respective Affiliates(as defined below) undertakesanyobligationto publiclyrelease anyrevisions to these
forward-lookingstatements to reflect events or circumstances after the date of this Presentation. No representation or warrantyis made as to the achievement or reasonablenessof, and noreliance should be placed on, such forward | ooking statements.
This Presentation and its contents are confidential and maynot be reproduced, redistributed, published or passed on, directly orindirectly, to anyother personor published, inwhole orin part, forany purpose otherthanwiththe priorconsent of the
CompanyorN+1Singer. Accordingly, by acceptingand using thisdocument and/or attending this Presentation, you willbe deem ed to agree not to disclose anyinformation contained herein except as maybe required by law, applicable regulationoran
orderofa competent court orauthority.

To the extent permitted bylaw or regulation, no representation, undertaking or warranty, or otherassurance expressorimplied, is made or given or purported to be given by oron behalf of the Companyor N+1 Singer or their respective parentor

subsidiary undertakings, affiliates, respective agents oradvisers oranyof such persons' affiliates, directors, officers or employees (together, "Affiliates") as to the fairness, accuracy, completeness or verification of the information or the opinions contained
in this Presentation and noliabilityis accepted for anysuch information oropinions. Saveinthe case of fraud, each of the Companyand N+1 Singer and their respective Affiliates disclaim all and any responsibility and liability whatsoever, whetherarisingin
tort, contract or otherwise, foranyerrors, omissions orinaccuracies in such information or opinions or foranyloss, cost or damage suffered orincurred howsoever arising, directly orindirectly, from any use of this Presentation orits contents or otherwise
in connection with this Presentation. Inaddition, noduty of care or otherwise is owed by anysuch person to redpients ofthe Presentation oranyother person in relation to the Presentation. Persons receiving thisdocument will make all subsequent
trading andinvestment decisions inreliance ontheirownjudgementandnotinreliance on N+1 Singer. No statementinthisPresentation isintended to be nor maybe construed as a profit forecast. N+1Singeris not providing any such persons with advice
on the suitability of the matters set outinthis Presentation or otherwise providingthem with anyinvestment advice or personal recommendations. Surglcal
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